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HARLEY-DAVIDSON, INC.  

 

This presentation includes forward-looking statements that are subject to risks that could cause actual results to be 

materially different. Those risks include, among others, matters we have noted in our latest earnings release and filings 

with the SEC.  Harley-Davidson disclaims any obligation to update information in this presentation. Additional 

information and risk factors are included at the end of this presentation. The images in this presentation may not be 

reproduced without consent. 
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COMPETITIVE ADVANTAGES 
 BRAND / PRODUCT / DISTRIBUTION / HDFS 
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BRAND 
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HARLEY-DAVIDSON IS ONE OF THE STRONGEST, MOST RECOGNIZABLE 

BRANDS. WE INSPIRE FREEDOM AND INDEPENDENCE AROUND THE WORLD  
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Á  Model year 2016 includes 40 models priced from $6,849 to $40,299 U.S. MSRP 

Á  Full range of motorcycles targeted to meet the needs of diverse customer targets 
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HARLEY-DAVIDSON MOTORCYCLES  LOOK, SOUND AND FEEL 

AUTHENTIC, PREMIUM AND CUSTOM 

CORE 

RIDERS 

OUTREACH 

RIDERS 

INTERNATIONAL 

RIDERS 

PRODUCT LEADERSHIP 
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ÁOver 1500 dealer points globally  

ÁLargely exclusive network ï focused on H-D brand 

ÁProfitable and reinvesting in EXPERIENCE 

6 

Seven Islands Harley-Davidson - 

Mumbai, India 

DEALER NETWORK 

H-D Black Label 

Concept Store, 

Saigon 

 

GROWING, GLOBAL DEALERS DELIVERING A PREMIUM EXPERIENCE 

ÁAlternative channels ï Ecommerce, 

Black Label, Smart Store Pop-Up retail  
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ÁLargest financier of motorcycles  - 1 of every 2 bikes sold in U.S. 

ÁExclusive to Harley-Davidson dealers - consistent source of retail/wholesale financing  

ÁExperience - easy, responsive, provider of financing, insurance, extended service 

ÁProfitable business segment  - strong margins and return on equity 
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HARLEY-DAVIDSON FINANCIAL SERVICES 

HDFS ENABLES AND ENHANCES THE HARLEY-

DAVIDSON PURCHASE EXPERIENCE 


